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Whale Curve - Absolute
Cumulative profit
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Visualizing customer profitability with a whale curve:
By Barry Harmsen
Do you know if your customers are profitable? All of them? Performing Customer
Profitability Analysis can answer these questions and give you some amazing, and
sometimes counter-intuitive, insights into your customers’ contribution to your bottom
line.
This post describes one of the visualizations that you can create once you possess

accurate data* on the profitability of your customers: the whale curve.
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In awhale curve, customers are ranked by profitability, from highest to lowest, on the X-
axis while their accumulated profit is plotted on the Y-axis. The curve that results can,
with some imagination, be said to look like a whale coming out of the water.

When you look at this chart, you may notice that the top 200 customers generate the
bulk of the profit. You may also notice that the you are losing serious money on the

bottom 100 customers and that the customers in the middle are more or less break-even.
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Strateqgies used to maximize customer profitability

Sloglall Zelimy « Jlas¥l dilus @ hasdl claaall jehasy Coi¥ sagun elle
Vo) C8yai ¥ By 33 ¢ Oswdlill b wazn ¥ Wle 35 ¢ 259 ASIY Jlee¥l ol ot g
sz e e el @ oeSo¥ gl Ol aSlaad! alal Gl 548 aa Gas ¢l
Sladall cpds A L e BlassMy oullall Seall alllaze lysly wd 3 oS « Lagd
dsaisy Adsgundll dgdl Aolsg DAY o 510 ALK Jol> des I hug (&1 Anusl)
caleds oy 38,41 deutdile ae meeslns gutey crulerzelly el s Mlaall e daad oyl
& il oS0y« Lles Bard 3 ALAD Lo al Al i sl Jlec¥l e SIS
oLl Jolgadl oo 1oty oeadl o Laudas I cawd &1 Ldlaal dasliy Lelyls) 2l
(Sl Al 9, IS8Y1 (siMiy BluaY! Lanss pant owed Gilmi dee JS G Ll 35,1
o Badl s guamd] Slemsliul s g Lple Aadlelly oMeall Bucld arugiy u5atly
CeSeall B 3ylal 3oy
e @ 8500 Zewdl sl a8 Bslus (e dhemiley Ludlll o) Layl 48 s ¥ Ly
L G B9all bolaig Slinedl e ) @€, adl e Lol O 4ils L ooy agall Jlee]

( 1
{ ¥ )



CUSTOMER PROFITABILITY Juaad! Ay — 4ylaY) Al 8 Bpolae JSLiw yyda

M\ S| M’Mj L«fw &SJJ‘J\ 49,20 siny JL}‘JL@ Ludldl sda les 029> e
£Deall lEMe Bylal duaal Cels L (g ¢ AS,ad LSas o (Sn (@) Aeudlid] &l el
7Y Gt IS LY (Al (@1 Jaead] Ay et 2l ) lexsl ! 1S

i o BLAALL #Meadl GEde Byls) Azl Sy 41 ] Cuals dulyy ol L3
@ Leblaiinl Masy o Axas,ll dagall g9d dhaadl § Lelladiaol Bob3 M5 (o LA Ay
 ladel) Anasdl) dagall g9d £ Meall

Lozl 3yledl T J) dd e deall il8dMe 8,10y dmmaslilad! 25,01 sda o cxldl $p9
35l edaall (o S Aoy of Aaial (89 Lpmpmses camy s Deall pe lBMall 3u5a 2al5Y
o ]l Ll] 4bS e d de O sdeadl wldde Byla)] wSys e Jlby .
635 57 e Juas S e Lelid) A8Mall Zal3) (e Laily « Lajssady Lele Iolazlly ¢ Mlaall
oSy domye il Leald et SLAIL O g el 2y yage Oly SLAIL dumyy wilaad )
Loy 33185 oimmy e z ) 0L Gabaie (ula (e @518 mussall liag « cnmmsye dlos L)
Jiee 3LaAL) it 0586 of s Slagne Guizily ¢ zudl au Gy m)l

(@ Gy WL Juead) (po oudgil) Bz 31 8005 Sy il pandl (g5 LS
Aaasl of mull Geddriue sae 8ol @F (a9 1 duz dhae oludST 5a)b (e o 1oY]
Gl oLl g ity 2lidg o cnallonll Dloall Ay ilind by ALY
SLALAL Hadtye cilolysl Basms
ol deeadl e Blasly cUig :5Ladll (Leatl A8Me 5,48 Babyy (&b (e Il
Jyl

soadl e §410) 5 gaio : Vgl

sae Sl ek Lpazle I 0 oSy odeall lddle 8ylo] ayylai sl
‘Lo eDeall l8Me 8ylo] agido dyimtd (oLl Lads Olse L]

:"\"L@T e (Y. .V) Hamilton La,c Eas 1Ol gleall L o iSi J3a0 -

1. Bose, Ranjit. Customer relationship management. New Mexico: Emerald Articles, 2002.

( 1
L ¥ )




CUSTOMER PROFITABILITY Juaad! Ay — 4ylaY) Al 8 Bpolae JSLiw yyda

38109 lagidl ¥lasl e Lole Jysamdl @5 bl oo Faks laS Jalais o3 dulec”
<M 2(2)&.44 CLAA«.U_g e Mol «ib.‘.u O dldag 2\_‘7..44‘_9 8940 ;-Ua.:.}( e Ml Slous
UeMeall cldhaieg il LasYl § Ac gl

:"V"L«’-T s Swift L@).r_ RS ‘AMY‘ 0950 gAY roouil )J.A.AJX' \_S\DJQ.H.IJ.” LJ>).0.” -Y

ol dleadl GludSly Gl allas 4y imdsg Guswd)) Aad g3hy Tay wpu> asede”
Asl U dlgb dlae pe cegldhin by peloslas dulmd D (0 g blansYlg
ol edleall ae 298 lEde wubognt Lemaliuly Lelaid) Llad cn Gudenll sLacyly
Cormmye 2 dee ] gt Aglmay eyl e oMl ae Dl8Mall Gotun yaldiy (Ladd
Syme o] sMeall SlBMe Byls) oF 31 cmiall sl sa sl Jsall of 65 o
pud 3 G ol A0 9 leglall Lagleiss udy Ladogune @las ey clipdas
Sloglall LaslgiSs yatludy puiiad Acaiell Aeld Aumglin] @ o chadd Giyudl

T Jlas e Maadl SlEMe 3y0s) Cye cnm (V43Y) 1568 dele aST Lo dag (L blaal sdm!

Lz 5155 muiian 50 cllgudl Holud seaall Julmilly Ty odeall wlEdle Byla] allss )"
95 Jelas 3l Lgllall ciloglall uslard Tas Laluszwl oSy @ @bled) pozd Sloglall
e Maadl s @A-‘Z—fo EUQ

el desMaall cuBe Byls) b i i youg

M\.a.\]aia {q.(‘_éj 5@.@}3:. UAJ\"ST uﬁmfu Ml =t JalSs ‘A\Jé.'aj ol w\j\'.ml "
d.U.Sj ep.«‘-’l_'l.y J_..d.'a'ij ~~c Ulaadl ¥ LasY JM} R Lg,.i‘-l./.-fol LGL" d.o.a_”j M‘fﬁ"‘jb M’Lg.é)j
S peiemg oYy 8oL

lapy Jeanll zlas! cows e audiatll g il audl s e JISAT 8uay Leosly (SCass

e Mol BN 8,01 dusad! i) daod) 2 LOG

Yo Yo alall aDle DU Ay yall 4S5 el e Sleall e 5 1) rlada Ay ) g allig ) ey gu - |
? - Bose, Ranjit. Op Cit.

( 1
L )



CUSTOMER PROFITABILITY Jreadl Bz — Ayla¥ Awll| § 8 psolae JSLiw 5ypde

e Jobadl sl el Jlas¥y mpemy doyad Lag odeall Glid Cadiaty ayass )

e Il gty Sl il dpoixd 5 Ay ASY eMlaall clid ol Y

Jase by P> o Lmslin! dasdly Gigwddl Sgxd cMsdag Slaglas pdgs Y

Cadatadl @@dlelad Jo> @il |8l as 99 @l 939 ¢ o]l

Bl yie 3392 iS55 e Lulmal 435 Las meilalianly edaall e AlolSio 5540 sllacl .
sl s Ly e 35540

oo 55 edaall Eloglang Sl Tt ¢ Goyaadlly Slasd] 35> 7l popd B2l 0

o] A8, slxiie Ll Jlazs|

e N aad) cBe 8,10 doaus 5 yoian) sl EIG

=09 (o ¥ 8ol jg e Meally Llaws) ci¥ i 8oLy -

Jgse dulys JM (o Lzmgliny! daselly Gigadll Siged oMo 5 Dloglae pdss -Y
Adaiadl @@dlelad Joo Slol 8l aus 99 @@lezg39 £ Daa]l

Dde> Dee wds> -Y

Al Tl )] @alall Jgo st olas 1,55 38520 Byl 23,01 s -
28,20

el allally adats sMlaadl o clelasll Jax -0

;s Moad) BN B ) duisd ol po ¢ Laol

120009 9 e o)l yxsi - ol d> ol

Josaselly cedaall SlEMe 5yls) dzmliwd daldl Bladl Ahads (2 osbsll suull d8,all o)
L) sda (e e deall e Sbldl o o San 508 ST aer @ Aoyall s e
Al dudad) -da e 1) - ) cpad i At s SbLy -

Jlas¥ Jilwg -aaall ool QSLAT -5l gl ‘al_?bb ljﬁl\ Jlasy ally -
sl

Gl el -
083 Gt g e A g ey gas -

17

——
| —



CUSTOMER PROFITABILITY Jreadl Bz — Ayla¥ Awll| § 8 psolae JSLiw 5ypde

Uasll aladl -Laslely shiadl aludl -a8ladl 8,uall :eDlaadly Jsull ol -
aladl e 3Ly Ld ~alieJly wlolaa¥! — Pl bolal -u,letdl Lelodes
ey @aladll dielge -daladl § Lety @ olosally oldball -2usld
o1yl Basglaag
oo ALY - Ladl 3 o)hd e (0y35lly casll e e ideeally pdagmll bl -
8ylally oyla¥

Sl flae — 4S540 pe ddolad i et 419 oradlind deaadl ol 16530 bl -
L]l
‘Data Warehouse ool @lily £5qiuo laul @ dulil d> ol

bl Sl e Wiy Aiae Bole 0585 soadl Sl oF #"(1399) (9y5Ts sho o]
19365 O Cnndziadly Gupmall e camy Ladlad dleadl Slde 5ylo] Gaz=s Ky aS,al
QULH S 2 ;L«f{dl ] ua).:_“ U.Q.‘_g .«LUL@\ RS (_ll &ij ELC)..««.) J5.4a5_” LSL" o.pglé

Laseal G5ls3 (@ls adlalall e wbled) Jardad wlldl gosiwe Blas pumwsd cumy LS
- AST 0S5 o O Adlelall bl dal

bl e boleil Luss e ULl gagias gim ple JSaug

Sluad! glgily duelsay dlo o Sladladtll jaxy b IS Jedd :aodelas obily -)
Adaladl
Adlyegasng Amid by (291 ieall Sl -V
Ldsliaiy Lazmapy liledl eulais 480, (g9=5 (&I : Meta Data obibedl e alily -V
Lz re
LNl g albilusg SLL e G d) Gykay oty :Derived ddidw olily -¢
™ 2 Aline Jolpe ol bledl 5 agtie sLad] cllatig

t iy o layolmeg oM Slild] s Ao Yo/

® - Bose, Ranjit. Op Cit.
2 0S3 Gans g e Al g ) iy g -
Gl a7

18

——
| —



CUSTOMER PROFITABILITY Jreadl Bz — Ayla¥ Awll| § 8 psolae JSLiw 5ypde

SLS Adliay dleadl @liMe 5y)la) s9¢ LY Pl lildl ¢lel wams -
AS Al & cnals el

bldl sda de Jgmsdl jolme dyues -

Lerezt Lwlid) Biluglls gl cbilodl 8392 dys yum=s -

Asgllall UL ppgad Aes bl @lyleza¥ly 7 3ked! puasas -

A4S, a0 Cluad Lresde wuSTig olilaradly z 3Ll e Ade¥) ol ely] -

iy Lan Jolailly cbldl i) Al climanly clisdasll jLasl -
Leb

=z

idadidy oLeliliy Lngdy SUled) e Jymnl] dloyo ALils

Lele garll @lleraYly 7z 3kedl caslasly Sbiledl e 3308wy -

Landgig Lppumsg Llaast LI Jlsol -

Lbolasl zliiiwly cAmsydl sliall yuxsy o Meadl caduat) Slladl 3 cupdis -
A

Al 3859 Dleglall allas Aadlu sLasl -

chadido il Lixdig cilogled) o doldid] Al 0 LI

Lalasg IS5 J] Sleslall Lgas -
Gedatl) AL il Bl ISHT puzs -

Jadidy Leltniy Sloglel) pahai Ao eyl

ALl Bglasell 3 Lall Jumstll @3 J1 (o gpall modisg Alasl duass -
leall leial dulys -
Aol Oladly el Joe -

19

——
| —



CUSTOMER PROFITABILITY Juaad! Ay — 4ylaY) Al 8 Bpolae JSLiw yyda

Sinedl e NS L) ¢ dgtue cluS] o ¥ Meall SEMe Byls] 29> w..tﬁﬁ
A VY

Qléjb;)&a.” Ls_glgjo O LSl J.Hal.é_ﬁ\ o> QULH_” e ! Detailed M\ L
el Slel i lg slad!
dueall ae wgu> Jolad S cdey Tf‘)j.b dyd=i @iy 1 Recentness &lux]l ®

ol 0 e gariug Yy oged (gl cresany ¥ : Usability sluxiny! alls @
Yy Gl ols Aalizll aludY 3 cndsiudly

zWY Abss oo Lgmma ol Lyue Halall S 0585 Mb : Accessibility :a>ly1 @
readly WSl &3 alud¥g Gagadlly

a8yl i (il Aoledl dmymlly Apasad) ULl Glaxl 4ds5 :Safety (LYl ®
Olets¥! Bl

oy Blaies ) 4] ALY of die Bl @2y M :Accumulation oS1/1 @

onabs ol ladl e ariug ¥ agde JSa of el bl (165G :Logic 3hill ®

Shlus 3 wdads ol g9 35,41 Jee Jlxe Je @lledl 38,5 Relative Lisyl @

Ada iy Cs Ll gyl

s e o)) oy arodid] L.Ib

PRI At sl L*,'Si_'i ‘f“-(("'\-’l-.’:-’ & 3 97wuo ‘3 o Sloglall o= 9 Ml s da
eall cloalus o (2 Bslasell sia 3 Ll 5,500 A, 4l @@rasd cowsmy s o]
L e Seall aya syl LS M3y glade ez LYy clandl 3

Gl gasadl
10 Boyett, Joseph & Boyett, Jimmie. Op Cit.

20

——
| —



CUSTOMER PROFITABILITY Jeoadl Ay — Lyla¥ dewlemll § S piolan JSLiw Hyde

4% of CUStOMErS ————

80% of Customers =

Hbally O.‘.Jﬁ-“'ﬂlb )LﬂS—” eMaadly dadll ¢Mlaall :Jl;M‘ oy f).(‘.” QT ds S Y
) CaliaY ) 2sls)

G 4] ae Tolalad U 1658 uddledaall @ag :nactive (wllasll aceMeall -)
el Aadl s )5y Bl et Adee sl lsashy @ @ &SI ool
e sl 2wl of sl
ald udll oiS, Al ol 3,8%1 @2 +Yga9 Prospects allasll cnadoilledoall -¥
a3y oY G s ¢l oA o oS cpan Lo AMe cLadly Bagwd!] @ud
o a5 a0 e cilaglan laudbs ol of (el pald Tgsloeiul Lolidl 15355,
Al ooyl gk e Gisadl] o 0l Juoss
oS A, e J) Oszlizey cpdll (olied¥ ag :Suspects cxlaallledaall -¥
e e (gl e Lad) way iy o
Slziie J) Oszlizs ¥ (il (olies¥) ag:Rest of the world oJlall 51,87 3L -¢
209 odl od Aegazll sda (o Buls ol BamT o) Aaladl ¢ Lasg (Aalasll
e Jhat¥ Agl=l 3ais (@) 2saill Sy Bagwdll (o dpumi] pze Br940
D ey s Meatl Aaud 0uids g el e 5LEeYL Lads T (e ¥ Jelse Bae lliag
iy o) Jleas! 8ol an Juead) daudy dsal w3 1 Jueally blaoY] 458 (g -)
sldd) Al H1SS & oty ¥y @ s deadl caliseg ¢ A5 A ae Joladdl (3 el
LA, el e

21

——
| —



CUSTOMER PROFITABILITY Juaad! Ay — 4ylaY) Al 8 Bpolae JSLiw yyda

Slarg deluall sai Jlei>| g las)l an Juead) Lagdy Aaal w33 1 Jeaall gai 251S5) -Y
>3 48,401 clatie 09859 (Bupir Slaiie skt (e 30l ) az3) eesll
LA sl e s @ 2t oF 38580 adatad cpddl o Meall 48T 252 1
Of dezill (pag « Glly Jo¥ olaladly Jaladl lia (3l w8 1 o3 Aol Liaal) 2y -
Cedeadl ¢ ¥5a Sblusy Lolawsd 5,51 3)lse b oy
eall oy ae Jolad) velun @ o> (n89,20 eMoc 3929 (po (IS Cdll 8oL -¢
Rosdy Bpaal 15 daall (any 059 ¢ o e o Silasss Guind e assdd
) 3:laSy Bagx e oSy wlislian Ggeddy 0¥
Slxite Gogmsny LT Ggeudy Guddl edeall pimy : eMeall (o oladll (de ,uall -0
L3S, al) o Auaaly Aagd (63 Bagrsll Szl it Gyl of By
pads a8 Joshall do¥ 9 Jpead) Bzesyd dlaadl aT slagilaol oya5 (e ol (S83 camy dule
IS Jeoald Lind oy (@1 oS S eadd oY Bpuad dimsy o0 Ulias ol
8 oo Bromally paledl J W mpll ae deeadl sladal 635 o9 small d2¥1 (§ Bpata
el J2¥ el U Lend @3 (1 o SIS
: s Mo 'p.&i o5 S ol :Lulv,

Slaedl 0 % VO e AST e (dgiunsMaall e % Y. o clulyudl oy o1 uad cdalasall
AT

% Y. Bole Oslias cnddl) eekadl Jlsdaadl sue alas o asl " "By Eigmy oy lal g
25 Al it Adlea¥ Lo byl 0l 2omy all sda e 48,801 <3800 (Dl pgazme (0
oo Lol % Yo Bale Gsliay o)) ] dledeall sae alds o Ll %Y. o J1%V0. o
A 01&36%\’..3%0. QH&&JMZ\_AJ&?&CQ)MMY(;M| § gazma

Leguadin Vg C\_jx\ oo 09 ¥ (W eeud edd) )eaadl (pe sl

11 Keningham, Timothy & Varra, Terry. The Myths and Truths of "Customer Loyalty". Ipsos Ideas, 2005.

( 1
{1 2 )




CUSTOMER PROFITABILITY Juaad! Ay — 4ylaY) Al 8 Bpolae JSLiw yyda

Losd ST dmiy o Lolazs¥ Wglme Jud 48,401 3L Adyae Ta> wdl (o8 (i (o
‘é"J\)La./.o%/\ 6_54)_9 didag {“'QJ C}L“'U OleiY! x> i Jie 8ydlee pe Byl éb_” Slaiwlg
ll\Yll
S pgdlay

s s Mot & e s 1.4.0l.>

9 pelekeialy pelal> e L3l Adpal clldg ¢ Maall @M‘ Dol Jelasdl O985g
SMe 5laY oS ol oliapb ey slall cloglall 218 mau o3y cobislsl
" lea Jreall ae Jelardl saiomt) Logalaieiel ¢dleal]

Slide  Byls) on lhiwy L bl maar  dos cgeadl Jelad)l -
Jlieg cduant) ao dlelss § Sloglall LxgleiSs e daiang cuquudsledaadlge Maall
bty of La Jeeald Sy 3] . Call Center casL ]| Gub e eusdl Slhe 4l
Alls pead dixlxd ol dsle il Jluad ol il 2 i8S 81

Sas g g (Jelardly Mol LaSions Juoa)l oSty §93dl I (3 rowassll Jelasdl -¥
dY Glall) pladl § 4u g A LS of i) i wlilas s e Jge]!
VR casldl e 5,00 anasgl) olastl of (Slie

I Bladdl o83 13] slall Jelanl) 3uios 3 A ity

Llaa, @ aS,adl ae JLaiY 5L 5Ly Jueall ALl dyxlly g,ll zia ©

d o gens 4l Ge Juall pe doladll 6 igasadl aplladl o3 Jolazll @
A Lolal dlaleg ddg,log lawy dims i

Wdlay le de 0sS5 A5l Usls Jlasl BLE IS o Gany tdilusdl Lol @
oS Lel e 38,1 an Jalany Jieadlé cJuaally 35,001 Usls 6,59 ol
Touz 4igdyay Laan Lashdl 0Ty agag aml

e e Y
283 B aa ye 5 e (BT -

13 _ Bose, Ranjit. Op Cit.
2083 (o ga e s e <(si -

23

——
| —



CUSTOMER PROFITABILITY Jreadl Bz — Ayla¥ Awll| § 8 psolae JSLiw 5ypde

;s haal) ol Aaliill gl 3 i) rns doslgo : bl

JEES @ Jeladdl Je LX ST SVl WMB;M‘ doded pe BolaiwY] oL bolasll oa @
o fbolols melet o Maall Sila bt Laidle Lilmiing 48,801 (o9,

& mell ST of (iie ouds 3 Bgrie peedsMandl wans oF Bdugudll Eigmdl il g
JWls OLasy! 3 oMaadl slilas Goruw 3155 LS @bl sae cinlsy) Ll ccdgll yuas
JI Ll pad93is ceglalog mudl o 2eslsll oo Sotun g OsSlaadl sy Lo L8
egsdheadl po Jelardl oo Lblandl iSes @) Sloglall alusrad Gyull dogs sing o]

Ml e dseald i 5Ll ) Ygims Aaclsll il daatd gl gy S5

i ol 7zl sams ulae (o) die )dses o o Adlaaedaall wlide 5l (Soy ¥

il

" osais A8 pulall slda ‘agj.ful\

sMaadly LY ¥ iae -

leall Loy 4y -

olagdl @8, -

dl Bl Bu9n I @lasYly wladl (i gl (asall -
Ldall 8510 Lsy ayn -

: o oad) BMe §,yl0) Al S| il : Lol

’"\V"

Lo cladaill 8 Aol @laaddl o TaseeSaall wldde 8yl cullass,

Wby ulaMe wibsgs JleMaall Slade 8yla) coug :uladall § edlobarll o Jomadl -)
gST Ja_aﬁ Led Ot e eMas Jl u}z:)/.xj),:.l‘ ¢ Maall d—j}*—@ ‘Cﬁzf)l\ £ Maall - J.;Y\

1> Boyett, Joseph & Boyett, Jimmie. Op Cit.
e - \
283 Gans g e s e <Gsi-
oS3 Gans g e Ay ) iygua -

24

——
| —



CUSTOMER PROFITABILITY Juaad! Ay — 4ylaY) Al 8 Bpolae JSLiw yyda

a1 Led yusk, 48 Transactions cdlelas 3y=e 9o Ll ouoladl L@l duwse
Slde J) splall clalall sda bis=i e oy ¥ Ladsl Sy ond,lall
Dlalatl (o Yoy @EMall 3525 JleMaall ldMe 5yls] B e <Aesls Relations
Mot ae Jaladdl o) 3] cJadd cnmsll eMaadl e 58559 ¥l 1 Loyl (e Jomall -Y
3853 iy g deanll Bl 890 Aayd Lasgleg AS, A1 Ay (oo iy
«45,411 Core Competencies & ygz=l| oo LSl aneMaall

Sledsd! ol muldl 8352 g2 « Jlatl Aaeday 9SG LdLe edlaadl o¥g cirw O LeS
Bgls 8t slebgly . eluase sdleal Gylall il cpo Sumly sLaill Loyl a1 s lalls
Bilies daus ol miie pgllac! g JaY1
oy eDleally Bolansdl Aol sy Jis JI zlims s« 35 ST ASH Y Tika oS0
e eShaadl e¥g cnS) bl Gob o oamsll

él 193923 UQMQL;L)J\ e blasel] @ souaie Sbflde day dslxs sl ®
Pelld e 3l sl ALl (e e sue day il L Bilxe b o pudy oof oLl

blre Ol o oypdie ¢ OlLead ) Jwat 48U,

9 olxtie eldd Lzigys Lua gl S muas  Laus dish o8 ol ye o3il> @
& Iy VY guae e Jgwamdl o JUL Jitso (e - Gras g (§ Baaie ileas
B lg Aads AalS B e84l e ¢ dd> ¥ IS Adaadd An L, Ulo

Ol S audotll e (9a8lgs (uddl poled W SlalSe gl loguas : goloill /dgne  ®
Sladll ae Jolatll § Hlpeieddls LS ctadl ol "@oldl” § lsace 058
llay Josmy ol bl oS wliadss miay S g+ JUL Juw (e
Y pddl deall (o ot o ST (arast dewdy el Al (e ST () doganall
Al sda Oglasy

Jiadl o) Hols Hlalas Gpoys cibsll oo AISH ¢ sjes clons Lo Jyunn)]

25

——
| —



CUSTOMER PROFITABILITY Jeoadl Ay — Lyla¥ dewlemll § S piolan JSLiw Hyde

Jlee¥! Jloy 43 ol do¥) 2oyl sow 0,S05 5l pgmi dues 338 & Ooge
wisj_&&u_yﬁjiukwﬂ)bﬁwwam&wﬂﬁm

C e oy alo el d i dilze Soldl e

Value creation through Strategy
Sl ) JBA e dad Galas

Value Creation

. Effect
saill Financial i ﬁ
Cause
eSlaall &Y Customer Effect
Call<all 5o i
335l Internal Cause
= Processes Effect
e‘.ﬂ‘ R L .
y earning
M & Growth Cause

SAMIR HANAFY, P.ENG

26

(
.

'



CUSTOMER PROFITABILITY Jreadl Bz — Ayla¥ Awll| § 8 psolae JSLiw 5ypde

TR ] 3 il daall wlEdle 5)ls) clazs s ) 28Lsylg

¢1o¥ uwlis .Organizational Structure ol ISl Business Focus Jlec¥! 7S5

Tec-hnology L>glg:Sall Customer Interaction ¢ Meall as Jeladl (Performance Metrics

Zua )l 9 £5aal) 4wad Al The Service Profit Chain |

‘ lepall 500 ‘ ‘ ‘f.-.n.-'_,t” ‘
T | e3aall 2Bl
T ..-" —lu=_-||SLV»
‘ M’YJ wnn®® sadt 2banll dom sl
I el 2T el
‘ glarll gl %- STLIILIL » *:i\a:‘:
T sl Jgia
) sl pal) -ﬁMMM
| |
LJJJICJ,U %ﬂ'ﬁﬂ)‘;}’_}j ;LE* ‘ Cudls gall Lalis] ‘
‘ Mﬂfﬁl&) ‘ ‘JMI_;LL?
..-lv"""#:;::j:_ﬁ
L5100 Jrand) 510 5y gadp =" s

18 _ Nykamp, Melinda. Customer Relationship Management. Soundview Executive Book Summaries, 2001.

( 1
{1 ¥ )




CUSTOMER PROFITABILITY Jreadl Bz — Ayla¥ Awll| § 8 psolae JSLiw 5ypde

Julad 03 SlGydill gaad dadaada daloc dayai: juoldll Sasoll
tloilloe dany
Lg;a:ajyu‘fﬂwbmmjwi QDELLASJ...»Lg_u»l@J‘onJI

ol Aaalomy oW Ad! § g9 A eI o ple V4 opee OF Losie Jo JSGle )8
Ol S@alm (e LgEe 18 5 all Tda O b 4 Aols Slwls AS)d ¢ (ddy (I Uiy
skt 3lhe csys § i ale VY opee Jo o Leciad clI3 e jay ol 52 U oole
Al A S g latuly camsall py Jory OIS Bgslil elidls Hon Ve o+ Lo Sy audl
Sl dsst Ja of e Ogdany uld) plane of 105 gulss al (9 Byl ol ¢ Uatulg g
Bzl g (o0 LSy ol Syl Silagn il diSyd 3 Jo oliad ale Jol @5 . mexsall
Lxds wsladl dpall (iS5 Ogadidl Gupbs ope Silawladl Byl ants agds Js O cileulzl!
Gk oo bl ¢ lyd 20| § 8598 Gual ey WSy NSy vk e iz 2! O
0£1 I 13A0 ale 3 Moo Ogube V¥ (oo 3S,adl Silacces Jowasll cre U (S gl
MYl goidl § 48,40 iy 1Sag 144Y ale 3 M9y Oguls

¥ bl ga Bustl 35, A0 Lz lgs I Sbumtll on o0 ) el el e s IS0l (U6

3% SLASY o S sl lide Coms 31 osbdl Slimliad) (Lo Ayl ciya
olill gy o e @5 (g memiall ol ¥l Jf Jguoslly Lole Aaids colituss

o0 3 @ dlazms o il of clide spd o ol ga e J) el O 3pzmeng bLAL

( olaial

Sialall b sloul * DELL® i (&S :Lol

P DELL” Jos z3gad § (oS3 2l

e | C\.gi:-‘z’ 54y @.ha.ﬁ‘ Lz ) ol

tDELL 48,40 Jladl oo canw a8, 410 298 3udlis bye (luses| Au) sda iuly

28

——
| —



CUSTOMER PROFITABILITY Juaad! Ay — 4ylaY) Al 8 Bpolae JSLiw yyda

o 2Ll Y ey 2ldg Juaadl Slalasy g J1 el el (e 5,080l 29
el

poe Jo caSe Azl AwY] 0l s leeal] AL el Aol |-
Assilly Alazell et dde Juazm o 0wyl e Jssaxldl )

Sye 4S,4d) sda S Lo dﬁi)h.wi 8940 Q £ el I E)'” lda (e ¢ 3> — Y
darld AL paedl Al yskas
O9tags 13le Adyang «craiddly nsd@ud | Dldb Jf ¢ leiw! e Js 4854 Suaiel o
dundl 9 sl dl: e Tuy ¢ oYl i .od 528979 drdialy derasal of (pag 41yl

o Y e Dliaudd] Ciiatie @ o5 cdagd Ly o

oo Livgier cllaty 43¥ Joald Jhldl aed! 23503 (00 9y sl gdl saiian o C
cdloal Byalen pul Gplining (23 g praning sSeall SlBdeg clapel | ils g

8 slall eSleadl Jf aed! § e 13390 Blarug Blbol J) Gguersy «crmspd| LS
el J) Byilie aets Jo ol (25 S oy Al

eaal] LY Lido asbatl] gl Y
Slsbadiul coll cagulad) pusiue sispm sl b Osiasens Ogdsny (9,51 O (> 3

Laudly onisl ol g Ao (ol,81 Jadis g paddles Ja mapss Js g edleall wlie,
oo Adle Slgtun e adles 6,5% SIS, adl col a .23 g cabiall (oyall il
Load alil A s clldg add OeSlrudl ddly o anziy piuad Jo il Loy g3l
2llad) S, 201 Ak, eaanll 5o |da

il bl | b : il

155 63T emalind ) s 3652 218 Juand] Sl lis¥ (s J1 sl eliy e 3,001 o
ala) 55301 Bl 815] o e s CaSEIL Blarll bl I (oo Lismsy oo

( 1
{1 2 )



CUSTOMER PROFITABILITY Juaad! Ay — 4ylaY) Al 8 Bpolae JSLiw yyda

o o9 il IS (aas § eale I3 S Laad bl B s clldg 5,0l Jeaall

Bgud! (o A8 4N L Salfjg Juasd &)Mi @5 @5 (a9 sz.m).” 5.3\.:)'

: aalsall Sea (Jdadd ol dludi s ol "I "ase s celbhiul i

P oty (aighas S (e
cdlatl Slalzsl e Job ol Leassl Ais cleglan adgnd oY Canuiinl )
Legiul VY-£ cmbe 7ol BAAS clladl e ciladiss aw Lpgamily (I ligSiall

EL‘U[Q o> ! Jola Jsuaid cldg Liedyge S350 a0 Sloglall sda 4S)Léw .Y
el cdgll § Juas G heand| iy Loy Jo Lzl @1 231801 oS
Js Wy § LW
Co Aelivall § Goiun JBI I (o35l 8IS (audss 3"Js" 7l ) <3 (g0
rudlill i Lagy 4+ 9 €0 9 Vo oy AlaLL Jadd alyl ducas Bud (935l "Jo" Ladias
$lo cuzy UlwsS: Jia
A lSall JKen i gay clell Aelio § Huudliall Binall gutiy ) jusall 5a lia o
" adladl " a8y Al Lawols L oS gl ¢yg3ell Byl elad g (oo
: DELL &dladl aS,ad! dummsy puds (1 63391 lws¥! (e
s ol 830 aedl 0§ calizey 8BSl IS, Al ) () LIS "DELL” 385 cialad
Slagee Jloy Al cddoliny gl Jroad| dapds a5k JS 3815.d Olapd] 3358 Cooud
é.lﬂﬁ%’\ ‘abéiu bg.g.” @ RS (e papsg Sl o€ il bg.g.” @ O g teia
ST eMeadl A5 nS (o oS Lo ot Jlme § pasasdl! (e alagdl Jle; delu
DELL & & 2l ! loil

Iias Silwlall clelial daylilly Als Il Joall 2 Lagd 3 7 leidl (oS
Leetlat deliyall ouilge lds cigu 1 oLl ple Aayas J) Lasl wiall

30

——
| —



CUSTOMER PROFITABILITY feaatl dumsy — doylaY) dewlzll § 8 polae JSLiw Hpde

sdag Heliall sia Bure Lalan Bty cilomal il 3B ol Lia e @il Jadlly
bl ) Bl -V (& Sl

deaadl LY Bl auliatll Amilyiul-¥

09l IS (aass Al ST

: Slewladl dclive Jlme @ DELL a5y Jgso Jud Jeadl diy

092990 RIS sl
sUausgll

suppliers 15,41 Customer

A 4

: QML‘::J‘ delie JLaA é DELL Ets‘)./.'b Jﬁ"'" NE X} J.n.t.” 3..‘%.»

03234 Aala)s di Sl
. «— <
Suppliers I A4Sl I Customer

GlaldaV b A s oy e 5l Alaall Jlad uind s Jaanll pSlial) ) Al i
po i) AMSAY) G @lldy Jenll Ay Al 5 e deadl iuY) oda Chaly A5 el
2l Al 3 la) ) A8 5l <ald Jaesd) soaEll a5 Ja A8 il el ela¥) Cas o AS Ll
Llaia ) Cadlss aaadlly o a8l (< Jalal Ay Jaaadl Slaliay b I caila ol e
il slaall 48 jLie MA e G35 5 53l BAELY) A5 Jranll g piladl) GSEAY) s

(o sall ae Jaanll e ¢ 3 mie DA (e slhanll #L i (0

e il W1 aedl plac e sl &1 LI el ga 2,401 7Ly padel Lo Jals
2l e s g gus I Bl a8, s ol aSlig sl Zgekadl Hlida (e (Lo
Bl ASYI 38,801 (2 s 3854 mras O Liies) 1 Rg 2l dlazell § paselts ddidons

(Sloglall Lz g19iSis cilialadl Jlre 3 4 @llall giua e

pdbae Zlmi mill lda e akand dyls] Slemdlinl ae ziel zoekdl udl s
Badaie Jlal ae a8, 401 sid

CJleet Silolaia 5oLaS a8y 3 Al A )Y Bueal el Wladl sia 09

( 1
L 3 )



CUSTOMER PROFITABILITY feaatl dumsy — doylaY) dewlzll § 8 polae JSLiw Hpde

:dnllall

s Slewlal o dad G g Llelmsy Jooadl By dulys deal Giludl Sl M5 (0 ms
28 Seall (e pajieais oamapdl eSheadl e 1S IS e 2dg s guacd) i ISHI g
O Bl nmspe edlead Cnmspe s eSleadl Jigms ISy ool all 3l § B bunedd cnzms Ll
Ol dazpe (531 Az (oo Ayt 45515l slis] g Az o0 syl Jagdadesy Sl o 48]l
Augudl 7L g § @l puaddly lalagdl slucy dxiall dladl dais ga Asgudd! Sudl

N.B.a.ﬁ ENINY ‘2,5.:3.4-03." E;q.‘i'j{.w\" Lzl e lylal 39290 le).fo.” ‘aLo.'i.M 85940 l.;a.j_g
Calual ae 351ghus JolS slo] 33 pelity sLgdl IM5 oo sMeadl Az, 8oLy ulunlSy (BLAILI 2oy
JSS 5LaLell el bagdasenl) laliw

s geanl| a1 L8 59 Jukows 3 Azl ! 2y oW Bl | el laly ilgal p il BisS

& els iy of e S il A (agdss e JWL 5 Lee s gund] Al agdies g
Bysolall Jlee¥ &y pualing lual Gdimss LY 5ol dal (re dread! &y Julxs ¢ guo

Maall ae HK8Y1 Jslas slamtl caglud § Jaidl al Lygd Aomsliul edeadl @lEMe §ls) i
Of b oo pa¥ly o dodds (Ses Lo Jindl pdgs ot (b ASHal) Bewdlly (radlly cameapdl
Sl 6y SLLaly s Y cuSe i AD (29lsiSS o 3y coudd sdleadl SEMe 5yl
Body eMeatl D39y Luds ludddl sda L8 o Meally dalaill Sl (o Jila 5ud Ao gzl (0
g il Slisslge e pugl blesg cOloaiell oo (el Sgiues Ogadllay Y elan Lel 3] 58
Ldleaiwly Ll sda Amtlal Gylatl Ly Laes ool Slibadl GlSpadl sums o g9yl
dI duestdl 4S 1ia oLa ey ccleizmlly (g sl dislipy Laddle e 2ol codbuasll ol ellig
aadl ae Jalazll § 8,Siee Gy

by Llunl eins o S3l5m Loy L Aadlly J1a iyl s 35,5 S (15 o
Jo309 udlid! Lgne pey Lpwdlin e Gsadll o lauslugy &dsgudlly doladl dumaliuYl
é‘}u&" Jgsa ‘3 Jo¥ LI M| 3lew slosine

32

——
| —



CUSTOMER PROFITABILITY Jreadl Bz — Ayla¥ Awll| § 8 psolae JSLiw 5ypde

: galyoll
s Al aa) sall -
= usd) v -

J5 e e K dcwles ‘({a\'. ~°\/.M21‘.)j.“3_5, T2529 bl &u\gp_w (Oy=ign 3LaAS >
e Apdgadl dpyall ALl (ol il ls izl dals desT o d il ¢ (la)
RELE (UETS

u\.w.i:-‘j a.j;u.).” J.;.la"' gbn.\.o JLA.Q.'Lw‘ ‘a\'~ \. 5'._\.5.:. Ms)‘)’i .\p\‘a‘a ‘ MLC .)}L& N >

0930l M Byls] § Blesd! (ke rgu3d) Has

AW Apyall A allsalall oSealdl SlEMe 5yls) robods Ajss cdssw by, P
Yol Yeglall

Yo Vecloar Byl oW 2l lasdl 38,008 alall e Maadl Silade 3,05) . 54995 9pae &

YA 4aSa sl abi Byde 3 MBA L xidiw (adin &

i1 A g Sy ad) gally i Al cYELl YA
"o Yoot edeadl o¥g: Ol Aas” ple as /s F
a Yo
"Wy adiadll Ay @ Jeend! Aazmsy Adeld Bolipd Ay gudd| 2L ¢lgis| Apeal " Lelsic
bl poMiiwl § aidue ci ¥l e 1dd b oy e Blie oS DELL Sy &y (wbid >
LAS, Al o AN adsll e

33

——
| —



CUSTOMER PROFITABILITY Jreadl Bz — Ayla¥ Awll| § 8 psolae JSLiw 5ypde

DAYl pall oY
el R I

> Ranjit Bose. Customer relationship management. New Mexico:
Emerald Articles, 2002.

> Joseph Boyett & Jimmie Boyet. The guru guide to marketing.
New Jersey: John Wiley & Sons Inc,2003.

» Timothy Keningham & Terry Varra. The Myths and Truths of
"Customer Loyalty". Ipsos Ideas, 2005.

A g SN @ gally i () YAl - Y

> Visualizing customer profitability with a whale curve, By Barry Harmsen, 2010.

34

——
| —



